
Time is Trust
The Power of Punctuality in Building Professional Relationships



First Impressions Matter

• Punctuality sets the tone for professionalism.

• Being on time builds trust and shows reliability.

• Clients and partners notice and value respect for their time.



Demonstrating 
Respect

• Being on time shows respect for others' time and 
commitments.

• In BNI, punctuality strengthens professionalism 
within the chapter.

• Builds stronger relationships with fellow members 
by honoring their schedules.



Punctuality 
Reflects 
Professionalism

• Accountability is a core value in BNI, 
and punctuality demonstrates it.

• Being on time shows organization 
and readiness.

• Reflects your capability to meet 
commitments and engage fully in 
business.



Maximizing Opportunities

• Avoid missing important networking and referral opportunities by being on time.

• Timeliness ensures readiness to connect and make the most of meetings.

• Every minute at a BNI meeting can lead to business growth.



It's a Core 
Part of 
Givers Gain

• Being on time is a way of giving 
respect and commitment.

• It fosters trust and leads to 
business growth.

• Reinforces the BNI principle of 
Givers Gain® by showing 
reliability.



Conclusion

• Encourage mindfulness of time.

• Arrive 5 minutes early to 
meetings, respect agendas, and 
be prepared.

• Punctuality isn’t just about 
arriving—it's about showing up 
ready to contribute.



"Punctuality is not just about 
being on time, it's about 
respecting your own 
commitments and those of 
others"

Happy Networking!
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